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Land… that’s where it all begins. Whether it is ranch land 
or family retreats, working cattle ranches, plantations, 
farms, estancias, timber or recreational ranches for sale, 
it all starts with the land.

Since 1946, Hall and Hall has specialized in serving 
the owners and prospective owners of quality rural real 
estate by providing mortgage loans, appraisals, land 
management, auction and brokerage services within a 
unique, integrated partnership structure.

Our business began by cultivating long-term relationships 
built upon personal service and expert counsel. We have 
continued to grow today by being client-focused and 
results-oriented—because while it all starts with the 
land, we know it ends with you.

WITH OFFICES IN :

SALES   |    AUCTIONS   |    F INANCE   |    APPRAISALS   |    MANAGEMENTSALES   |    AUCTIONS   |    F INANCE   |    APPRAISALS   |    MANAGEMENT
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DENVER,  COLORADO

EATON,  COLORADO

STEAMBOAT SPRINGS,  COLORADO

SUN VALLEY,  IDAHO

TETON VALLEY,  IDAHO

HUTCHINSON,  KANSAS

SHERIDAN,  WYOMING 

BILL INGS,  MONTANA

BOZEMAN,  MONTANA

MISSOULA,  MONTANA

VALENTINE,  NEBRASKA

COLLEGE STATION,  TEXAS 

LAREDO,  TEXAS

LUBBOCK,  TEXAS

WEATHERFORD,  TEXAS

SOUTHEASTERN US

http://www.hallandhall.com
http://hallhall.com/ranches-for-sale
http://hallhall.com/real-estate-auctions
http://hallhall.com/financing-services
http://hallhall.com/appraisal-services
http://hallhall.com/resource-management
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mailto:info%40hallandhall.com?subject=


—  3  —
©  2022 HALL AND HALL   |    WWW.HALLANDHALL.COM   |    INFO@HALLANDHALL.COM

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=


—  4 —
©  2022 HALL AND HALL   |    WWW.HALLANDHALL.COM   |    INFO@HALLANDHALL.COM

The IX is a huge, responsibly stewarded natural resource that conscientiously helps feed the world 
while simultaneously making it the owners’ legacy. It is certified to be ecologically stewarding 
expansive carbon sequestering soils. This ranch has the flexibility of grass-fed meat production 
with enlightened, award-winning animal welfare protocol, social inclusiveness, and responsible 
governance. The IX Ranch is a legacy ranch. It covers 134,482± acres and has been operating 
for 134-years, the current owners being only the second owners in history. It has earned and 
maintains a respected reputation in reputation ranch country.  

It is easily accessible yet in a quiet part of a quiet state. Its management is professional, 
enlightened, and available to a new owner. It includes existing owner homes and a ranch-raised 
horse herd. The wildlife is abundant and diverse, boasting large populations of elk, mule deer, 
whitetail deer, antelope, mountain lion, five species of upland birds, and many species of 
raptors. It is also a scenic ranch with diverse habitat types from mountain country, with aspens 
and evergreens, to productive grass meadows between rolling hills. These give way to tens of 
miles of trout-inhabited streams with beaver ponds and reservoirs. There are many locations for 
water sports as well as unlimited opportunities for motorsports.

EXECUTIVE SUMMARY

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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REASONS TO OWN THIS RANCH

CORE VALUES

Legacy-minded   •   Sustainable   •   Responsible   •   Profitable

• Humane treatment of livestock, including 
low-stress animal handling

• Highly trained and compassionately 
cared for staff

• Historic preservation

• Inclusive hiring standards

• Youth education and empowerment 
programs

• Fine arts partnerships

• Philanthropy outlets

PRIORITIES

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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“HOW WILL YOU CHOOSE TO SPEND YOUR BEST DAYS?”

Bringing your family, your vision, and your sense of adventure to this inspiring ranch in 
the middle of paradise is one way. 

IX is one of the very few “reputation ranches” in Montana, and it is the optimal setting 
for an endless string of untold stories. You write them how you please: get involved 
with cattle management and beef quality, engage with agriculture students from the 
community, participate in environmental agendas, explore philanthropic options, or 
simply bring the family out for Christmas and put the biggest pine tree you can find in 
the window.  

YO
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S

“RUB THE SOIL BETWEEN YOUR FINGERS AND GET READY TO  
PLANT YOUR GRAND VISION.” 

Here, you have the privacy and space to imagine a rich future. From the self-sustaining cattle 
business to the sprawling landscape, the opportunities to create community, memories, and 
even income are immense. 

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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“HOW DOES A PLACE BECOME PART OF A LIVING LEGACY?” 

In this technological age, it’s gotten more and more difficult to maintain the family connections 
we desire. 

So how do you bring everyone together? You create a reason for them to set down their phones. 
You establish an engaging rally point that appeals to everyone, regardless of age, interests, or 
season of life. And then you throw open the doors. 

The IX is the perfect place to offload the burdens of everyday life. Can you imagine a day without 
schedules, endless distractions, or errands to run? Husbands, wives, children, grandchildren, 
friends, and the families we’ve created for ourselves will be able to exhale, place their phones 
on “do not disturb,” and find the space they’ve been needing to breathe deeply. 

The lover of the outdoors will enjoy one of the most diversified western experiences available 
today. The adventurer will enjoy 50 miles of trails suited for an ATV, motorcycle, mountain bike, 
snowmobile, or cross-country skis. The explorer will enjoy hiking that expansive network of trails 
or blaze their own through the gorgeous terrain. The hunter and fisher will be immersed in 
multitudinous and diverse opportunities. Those who’d rather curl into an armchair with a book 
or do yoga on the porch will be accompanied by sunrises, sunsets, and crystal-clear night skies, 
all of which are so breathtaking that they have inspired world-famous art, music, and poetry.

Can you envision raising your children or grandchildren here, making memories others can only 
dream about, while instilling timeless lessons of respect and stewardship?  

Right now, the ranch boasts of cattle, horses, and even fresh honey from the bee colony. But 
you’d have full flexibility to add chickens, sheep, or goats. And how about the prospect of 
tending a vegetable or cutting garden, where you could harvest that night’s greens for a salad 
and cut a fresh bouquet for the table? 

What you cultivate at IX ranch is yours for the taking. 

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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“HOW DOES A PROPERTY ALSO BECOME A PASSION PROJECT?”

It comes pre-loaded with opportunity. 

Whether now or five years from now, you may decide to explore one or several of the projects 
that make IX the unique platform for discovery that it is. 

You and your children or grandchildren can partner with the already present and fully functioning 
areas of interest available on the ranch, including ecological governance, animal welfare, food 
quality, conservation, and even history (Did you know the main owner house was built in 1904 
and is fully furnished with antiques throughout?). 

Because IX Ranch creates an intersection of animals, habitats, vegetation, and terrain, it is an 
incredible wealth of opportunity for interactive learning. All of this is enhanced by the sheer 
size of the property and the remote location. You can explore nature, science, and the impacts 
of humans on all of the above in a real-world environment that has been unspoiled, untouched, 
and undisturbed by infrastructure and society.  

If the business opportunity inherent in IX Ranch is more of what holds your interest, you will be 
attracted to its impressive diversity of revenue sources and a dependable feed base. The ranch 
is part of a unique category of ranches called a “Hybrid,” as it is both a retreat and a working 
ranch. Modern technique meets tradition to produce the definition of a “properly run” ranch, 
perfected by the collective investment of three generations of ranchers who have and continue 
to engineer its systems through a tireless work ethic and an unparalleled pride of ownership. 

IX is the promised land you’ve been looking for: a personal wilderness ecosystem strengthened 
and enlivened by a working cattle ranch. 

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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“HOW DOES A PROPERTY BECOME AN EXPRESSION OF YOUR GENEROSITY?”

When it can be both a gathering place for like-minded givers, as well as a revenue-generation 
engine. 

Few properties are spacious enough to accommodate large-scale, corporate or non-profit use. 
IX’s size and location provide the ideal environment for retreats, planning sessions, and donor 
entertainment. Plenty of room and freedom from regulation makes the ranch available for 
additional structures to be built in ways that minimally impact operations and ecology. 

The IX’s herd of 4,300 cattle has always turned a profit via its professional cattle management. 
These profits can be reinvested or used for various non-profit projects or research. 

Again, the direction of the funds and the use of the space is all yours to determine. What 
freedom. 

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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LOCATION

The ranch physically joins the Big Sandy Airport 
(3U8) with its paved and lighted runway of 3,570 
X 60 feet at an elevation of 2,689 feet. Here are 
hangars and 100LL fuel. Jet fuel and instrument 
approaches are available 27 miles to the north at 
Havre (HVR), which has a 5,205 X 100 foot paved 
and lighted airstrip at 2,580 feet in elevation. 
Commercial air service there provides two daily 
flights from Billings. More commercial air service 
flights are available in Great Falls, which is serviced 
by Delta, Alaska and United Airlines with multiple 
daily flights, a 90-minute drive from the ranch. Big 
Sandy is an attractive small town, which lists over 
40 active businesses as well as a Critical Access 
Hospital and both grade and high schools.

LOCALE
This is an area of good-sized ranching operations where ranches rarely change hands and 
smaller ranches are more often than not absorbed by larger family ranches when they do come 
on the market.

GENERAL DESCRIPTION
The IX Ranch stretches for 30 miles across the southern flank of the Bears Paw Mountains. 
Midway it runs up into the mountains, where one finds scattered timber and aspen groves. 
Along the way, it sprawls across grasslands, prairie, mountains, hills, valleys, and ravines 
flowing with 53 miles of live streams. 

http://www.hallandhall.com
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ACREAGE BREAKDOWN

State Lease: 40,224± Acres

BLM Lease: 9,527± Acres 

Private Lease: 17,835± Acres

DEEDED ACREAGE - 66,896± ACRES

Pivot Irrigated: 1,083± Acres

Flood Irrigated:  3,299± Acres

Hay Meadows: 834± Acres

Dry Cropland: 4,215± Acres

Forested: 2,006± Acres

Native Rangeland: 55,430± Acres 

Building Sites: 40± Acres

134,482± TOTAL ACRES

LEASED ACREAGE - 67,586± ACRES

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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IMPROVEMENTS

OWNERS’ HOMES

The IX Ranch includes quality, well-maintained housing for all employees, plus barns, corrals, 
and shops. Additionally, the ranch includes two owners’ homes. The “Lang” house was built in 
1972 and has four bedrooms, three baths, approximately 2,754 square feet of living area, two 
stories, and a wood frame with stucco exterior wall finish. It has a wood-burning stack fireplace 
and is heated with a natural gas, central forced-air furnace. The landscape irrigation sprinkler 
system is underground.

http://www.hallandhall.com
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The “White” house was originally built in 1900 and has since been extensively 
remodeled, preserving its historic elegance. Its two-story wood frame and 
exterior board siding harbor approximately 5,128 square feet of living area, 
seven bedrooms, and four baths. It too is heated with a natural gas, central 
forced-air furnace. It includes a wood-burning stack fireplace, basement and 
attic. Underground sprinklers irrigate the lawns around the home as well as the 
adjoining swimming pool and tennis court.

http://www.hallandhall.com
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CLIMATE
The ranch headquarters near Big Sandy lies at an altitude of 2,700 feet above sea level. 
Ranch records indicate that precipitation generally has run between 12 and 14 inches. Average 
maximum temps - July 88 degrees; August 86 degrees. Average maximum temps - December 
through February: 28 to 34 degrees. Average annual snowfall of 18.79 inches with average 
snowfall depths under 2 inches in every month of the winter.

GENERAL OPERATIONS
None of the current management is necessarily included with the sale of the ranch. However, 
all have expressed interest in exploring the possibility of being employed by the new owner. 
Grass-fed, natural, organic beef, or other livestock -- you name it, the IX Ranch has the natural 
resources and management to do it. Please enquire and allow us to explain in detail.

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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FINANCIALS

INCOME FROM OPERATION

2021 2020 2019 2018 2017 2016

$602,479 $1,723,584 $1,380,832 $1,884,678 $1,604,610 $1,705,346

6 Year Average $1,483,588 

ASSET CLASS DEPRECIABLE ASSETS (FMV) POTENTIAL ANNUAL DEDUCTION (1)

Raised Livestock < 2 Years $1,000,000 $200,000

Raised Livestock > 2 Years $10,559,210 $2,111,842

Bulls $605,891 $121,178

Horses $8,050 $1,610

Buildings & Improvements $15,000,000 $1,000,000

Vehicles $327,862 $46,837

Machinery & Equipment $1,998,987 $285,570

Totals $29,500,000 $3,767,037

DEPRECIATION POTENTIAL

1) Depreciation/Depreciation Assumptions 
Straight Line Depreciation | Livestock - 5 Years | Equipment - 7 Years | Improvements - 15 Years

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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ANIMAL WELFARE
The ranch embraces a “Safe, Wholesome and Healthy” approach towards its animals. In earning 
national recognition for this, it employs dedication to animal care, employee safety, and low-
stress animal handling. At the IX Ranch, one of the main philosophies everyone follows when 
they work with the cattle is to handle the animals in a calm, stress-free way. Management 
is dedicated to this, and it is conveyed to employees annually through formal training with 
consulting experts. This training includes all the college interns. “We are science-based and 
progressive, which makes our operation good for student education,” Roth [CEO, Rich Roth] 
said. “We use stress-free handling techniques from folks like Temple Grandin and Bud Williams, 
and we apply these scientifically-proven techniques on the ranch.”

IX Ranch, National Award Recipient:  
Certified Beef Quality Assurance Producers

BQA AWARD VIDEO

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
https://www.youtube.com/watch?v=21dNL4U8VSU
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HORSES
The IX Ranch breeds, trains, and uses all its own horses, as it has for over 60 years. The ranch 
believes it’s better to know the horse has been handled and trained properly than to purchase 
one you don’t know. At any point in time there is a standing remuda of 12 horses under saddle 
plus dozens of mares, studs, and foals.

The IX horse training program. Freshly weaned foals getting their first introduction to 
those who will be training them over the next few years.

What kid doesn't love horses? A casual horse ride with friends.

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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ECOLOGY
The buyer of the IX Ranch will be investing sustainably in a proven Environmental, Social 
and Governance entity because the ranch’s business is aligned with its morals. “Some of the 
greatest things about the agriculture industry are the tradition, legacy, heritage, and philosophy 
to be sustainable,” said Richard Roth, CEO of the unique ranch, who oversees day-to-day 
operations. “We want to leave the land and resources better than before so future generations 
can enjoy the bounties and be proud of what it represents. We have to be in it for the long haul.” 
(Prairie Star Magazine, March 16, 2020). The IX is generating a measurable, beneficial ESG/
sustainability impact alongside a financial return. It strives to be a superior practitioner of good 
environmental, social and governance behavior and has been officially recognized for doing so. 
These practices are intended to contribute to positive impacts such as through vast grassland 
carbon sequestration. A study from the University of California, Davis, found that grasslands 
and rangelands are more resilient carbon sinks than forests. “Looking ahead, our model 
simulations show that grasslands store more carbon than forests because they are impacted less 
by droughts and wildfires,” said lead author Pawlok Dass, a postdoctoral scholar in Professor 
Benjamin Houlton’s lab at UC Davis. “This doesn’t even include the potential benefits of good 
land management to help boost soil health and increase carbon stocks in rangelands.”

“We have been true conservationists and that is what guides our ranch management,” Roth 
said. (ibid.) Grazing is a major part of the IX soil health program. How do they know the ranch’s 
natural resources are in good or better condition than years previously? The ranch monitors 
13 sites, which they document every year with the same parameters. The IX also employs a 
ranch-developed proprietary software program called Ranchlogs, which uses math and science 
to accurately manage livestock inventory and grazing resources. 

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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GOVERNANCE
The IX Ranch is legally incorporated with S subchapter status. One hundred percent of the 
stock and or its interest will transfer to the new owner upon sale. Thus, 100% of the governance 
of the ranch practices and affairs will be in the control of the new owner. Currently, the ranch 
and its employees maintain a posted and enforced statement of its Mission, Guiding Principles, 
and Policies.  They include such elements as:

We are professionals and expect our employees to act in a professional manner in all aspects 
of employment, whether dealing with our buyers, suppliers, public, or fellow workers. We,

~ Require absolute integrity in all that we do. 
~ Demonstrate respect for one another in our business, personal, and professional   
   relationships.

IX Ranch is pledged to preserving a working environment free from harassment of any 
kind and or unwelcome behavior.  Harassment is against the law and is a form of gender 
discrimination. The aim of this policy is to prevent harassment of any kind by anyone 
employed by or associated with the Company.

Gender Neutral

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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CONSERVATION
The IX represents the opportunity to do well while doing good. If formally conserved, the ranch’s 
huge open space and extensive wildlife habitat would qualify for significant financial incentives.

Federal tax law allows for generous use of charitable deductions associated with donated 
conservation easements. Generally, contributions of conservation easements are deductible 
up to 50% of a donor’s adjusted gross income …in the year of the donation, and up to 
15 years in the future for any unused contribution amounts. This is a tax treatment more 
favorable than almost any other type of charitable contribution.

A qualified appraiser determines the value of the easement, typically measured as the 
difference between the value of the property with and without the easement in place. The 
difference between before and after values becomes the value of the easement, and the 
amount of the charitable contribution. [According to the largest regional land trust in the 
United States, the Montana Land Reliance]

To illustrate, SUBJECT TO CONFIRMATION, let’s assume a sale price of the real estate of $66M 
(value before easement) and an easement valuation of 30% of that, or $20M± (the charitable 
donation), and the buyer’s combined federal and state income tax rate of 40%. These suggest 
cash income tax savings of $8M. 

SOCIAL RESPONSIBILITY

PARTNERING WITH 
STUDENTS

“The IX Ranch has been involved 
in providing internships - and 
out-of-the-classroom real ranch 
learning - for 17 years. The kind 
of partnering with education 
that leads to real world success 
is built into the IX Ranch’s 
operation. IX Ranch partners 
with agriculture schools in the 
state and around the world, 
offering ag students and others 
the skilled, hands-on training 
they couldn’t receive in a 
classroom”. [The Prairie Star, 
The IX Manages Stewardship, 
Students, Steers.]

http://www.hallandhall.com
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The next generation of ranchers, farmers and conservationists  
out on the ranch for a range day tour.

Public Outreach

http://www.hallandhall.com
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WILDLIFE RESOURCES
Highlights of the full report linked below:

•  400 elk 
•  1,400 deer 
•  200 antelope 
•  Uncountable numbers of grouse and pheasant

*Click HERE for Full Report

The IX includes 10's of thousands of acres of the best 
sharptail grouse hunting.

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
https://www.dropbox.com/s/hrklhq3s609kjne/Pages%20from%202021%20ix%20wildlife%20report%20REDACTED.pdf?dl=0
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FISHERY RESOURCES
The IX Ranch has 53 miles of live streams, many ponds, and two large reservoirs, one 105 
surface acres in size. The fishing is described in the following assessment by Jeff Kershner, 
PhD. Fisheries scientist and hydrologist.

Highlights from the report:

• Angling opportunities occur in streams, ponds and small lakes on the property. 

• Large beaver complexes inhabit all of the surveyed drainages. 

• Fishing is abundant in Upper Big Sandy Creek. Lateral (VIDEO CLIP) scour pools here 
provide excellent habitat for all sizes of fish. 

• Deeper runs along undercut banks in Lower Big Sandy Creek (VIDEO CLIP) provide 
excellent trout habitat. This is a classic “meadow stream” with easy access to the angler 
who would like to cast without worrying about overhanging willows or doing extensive 
bushwhacking. This is an excellent angling opportunity for novice and experienced 
anglers. 

• In Middle Eagle Creek (VIDEO CLIP) large beaver pond complex areas appear to provide 
excellent habitat for trout. Anecdotal evidence from ranch employees indicates larger fish 
here. Several ponds are so large they require some form of floatation device to effectively 
fish.  

• Pending further investigation, Birch Creek and its reservoir (VIDEO CLIP) appear to 
provide an opportunity for larger trout.  

• On Seifert Reservoir, numerous waterfowl were observed. Together with its location 
relative to feed and its natural habitat make this appear a destination area for waterfowl 
during fall season. 

• “The [aspen and willow] Jungle” on the spring creek tributaries to Upper Eagle Creek 
holds a series of attractive ponds set in large aspen thickets. We observed fish wakes in 
the ponds and ranch personnel indicate these beaver ponds hold larger Brook Trout and 
pike.  

http://www.hallandhall.com
mailto:info%40hallandhall.com?subject=
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RECREATIONAL CONSIDERATIONS

MOTORSPORTS

Hundreds of miles of roads and trails afford vehicular access across the ranch.

WATERSPORTS

The IX Ranch includes large ponds, reservoirs, 
and a small parcel of land abutting the 
Missouri River. Two reservoirs are 25 and 105 
surface acres each. Several smaller ponds are 
spread throughout the ranch. Numerous and 
large beaver pond complexes are situated on 
the upper and middle Eagle Creek, as noted 
in the preceding Fisheries Assessment Report. 
The ranchland on the Missouri River lies along 
the White Cliffs section of the designated Wild 
and Scenic River portion of the Upper Missouri 
River Breaks National Monument.

http://www.hallandhall.com
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The ranch’s coveted single-iron IX brand was first registered in Montana in 
1877. William and Theodora Lang of the Hamm’s Brewing Company family 
acquired the IX from the MacNamara and Marlow descendants in 1955, and 
their ranch managers, Art and Audrey Roth, became partners with them in the 
early 1960s. Four generations have built the IX into what it is today. 

HISTORY

Then  & Now

http://www.hallandhall.com
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TAXES
Recent real estate taxes on the ranch’s deeded lands were $77,857. 

WATER RIGHTS
IX Ranch has many irrigation and stock water rights, which have been adjudicated. The 107 
claims related to stock water rights and the 54 related to irrigation rights serve all the ranch 
needs. Additionally, springs and wells serve the homes and their landscaping needs.

MINERAL RIGHTS
All minerals owned by the ranch will transfer to the new owner. The ranch believes it owns the 
majority of the mineral estate underlying the ranch lands, subject to verification. 

BROKERS COMMENT
In this broker’s opinion, the IX Ranch is one of the finest ranches in Montana. Some might 
think that one can enter the market at any time and buy a ranch of this stature. This writer has 
been selling ranches in Montana for decades and can attest that these only come along once 
in a generation, if then. It took three generations for the IX to come on the market. For anyone 
interested in buying one of Montana’s great ranches, this could be the opportunity of a lifetime.

http://www.hallandhall.com
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NOTICE:  Offering is subject to errors, omissions, prior sale, change or withdrawal without notice, 
and approval of purchase by owner. Information regarding land classifications, acreages, building 
measurements, carrying capacities, potential profits, etc., are intended only as general guidelines and 
have been provided by sources deemed reliable, but whose accuracy we cannot guarantee. Prospective 
buyers should verify all information to their satisfaction. Prospective buyers should also be aware that 
the photographs in this brochure may have been digitally enhanced.
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Click on map above for link to MapRight map of property.

PRICE

$66,000,000 
plus market value of all livestock, equipment, vehicles, feed, furnishings, and supplies

http://www.hallandhall.com
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ADDITIONAL SERVICES OFFERED BY HALL AND HALL
1. MANAGEMENT SERVICES – Hall and Hall’s Management Division has a very clear mission–to represent the owner and 

to ensure that his or her experience is a positive one. Services are customized to suit the owner’s needs. They often 

begin with the recruiting and hiring of a suitable ranch manager or caretaker and are followed by the development of 

a management or operating plan along with appropriate budgets. Ongoing services include bill paying, ranch oversight, 

and consulting services as needed. Even the most sophisticated and experienced ranch owners appreciate the value of 

a management firm representing them and providing advice on local area practices and costs. Jerome Chvilicek or Dan 

Bergstrom at (406) 656-7500 or Jim Fryer at (406) 587-3090 are available to describe and discuss these services in 

detail and welcome your call.

2. RESOURCE ENHANCEMENT SERVICES – Increasingly the value of a ranch is measured by the quality of each and every 

one of its resources. Coincidentally, the enhancement of a ranch’s resources also increases the pleasure that one derives 

from the ownership of a ranch. Our management services have included the assessment of everything from wildlife 

habitat to bird habitat to water resources and fisheries and the subsequent oversight of the process involved with the 

enhancement of these resources. Jerome Chvilicek or Dan Bergstrom at (406) 656-7500 and Brant Marsh at (406) 596-

2111 are available to describe and discuss these services in detail and welcome your call.

3. AUCTIONS - Hall and Hall Auctions offer “Another Solution” to create liquidity for the owners of Investment-Quality Rural 

Real Estate.  Our auction team has experience in marketing farmland, ranchland, timberland and recreational properties 

throughout the nation.  Extreme attention to detail and complete transparency coupled with Hall and Hall’s “Rolodex” 

of more than 40,000 targeted owners and buyers of rural real estate help assure that there are multiple bidders at each 

auction. In addition, the unique Hall and Hall partnership model creates a teamwork approach that helps to assure that 

we realize true market value on auction day.  For more information on our auction services contact Scott Shuman at 

(800) 829-8747.

4. APPRAISALS - Staying abreast of ancillary market influences in ever-changing economic conditions requires a broad 

professional network to tap into. Finding an appraiser who not only understands the numbers but also the differences in 

value from one area to another is a critical part of making an informed decision. The appraisal team at Hall and Hall, 

formed entirely of Accredited Members of the American Society of Farm Managers and Rural Appraisers (ASFMRA), has 

that critical network of brokers and lending professionals. This professional network coupled with diverse experience 

across multiple regions and market segments allows our appraisal team to deliver a quality product in a reasonable 

timeframe.  J.T. Holt at (806) 698-6884 is available to describe and discuss these services in detail and welcome your 

call.

5. SPECIALIZED LENDING - Since 1946 Hall and Hall has created a legacy by efficiently providing capital to landowners.  

In addition to traditional farm and ranch loans, we specialize in understanding the unique aspects of placing loans on 

ranches where value may be influenced by recreational features, location and improvements and repayment may come 

from outside sources. Our extensive experience and efficient processing allows us to quickly tell you whether we can 

provide the required financing.

Competitive Pricing  |  Flexible Terms  |  Efficient Processing 

Tina Hamm or Scott Moran • (406) 656-7500 

Adam Deakin • (970) 716-2120 

Monte Lyons • (806) 698-6882  

J.T. Holt or Alex Leamon • (806) 698-6884
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UNDERSTANDING WHOM REAL ESTATE AGENTS REPRESENT
Montana law requires that BUYER’s and SELLER’s be advised about the different types 
of agency relat ionships avai lable to them (MCA § 37-51-102 & 37-51-321).  A real 
estate agent is qualif ied to advise only on real estate matters.   As the cl ient or as the 
customer, please be advised that you have the option of hir ing outside professional 
services on your own behalf ( legal and tax counsel,  home or building inspectors, 
accountant, environmental inspectors, range management or agricultural advisors, 
etc.)  at any t ime during the course of a transaction to obtain addit ional information to 
make an informed decision.  Each and every agent has obl igations to each other party 
to a transaction no matter whom the agent represents.  The various relat ionships are 
as fol lows:

SELLER’s Agent:  exclusively represents the SELLER (or landlord).   This agency 
relat ionship is created when a l ist ing is signed by a SELLER/owner and a real estate 
l icensee.  The SELLER’s agent represents the SELLER only, and works toward securing 
an offer in the best interest of the SELLER.  The SELLER agent st i l l  has obl igations to 
the BUYER as enumerated herein.

BUYER’s Agent:  exclusively represents the BUYER (or tenant).   This agency relat ionship 
is created when a BUYER signs a written BUYER-broker agreement with a real estate 
l icensee.  The BUYER agent represents the BUYER only, and works towards securing a 
transaction under the terms and condit ions established by the BUYER and in the best 
interest of the BUYER.  The BUYER agent has obl igations to the SELLER as enumerated 
herein.

Dual Agent:  does not represent the interests of either the BUYER or SELLER exclusively.  
This agency relat ionship is created when an agent is the SELLER’s agent (or subagent) 
and enters into a BUYER-broker agreement with the BUYER.  This relat ionship must 
receive ful l  informed consent by al l  part ies before a “dual-agency” relat ionship can 
exist.   The “dual agent” does not work exclusively for the SELLER or the BUYER but 
works for both part ies in securing a conclusion to the transaction.  I f  you want an agent 
to represent you exclusively,  do not sign the “Dual Agency” Disclosure and Consent” 
form.

Statutory Broker:   is a l icensee who assists one or more of the part ies in a transaction, 
but does not represent any party as an agent.  A l icensee is presumed to be acting as a 
“statutory broker” unless they have entered into a l ist ing agreement with the SELLER, a 
BUYER-broker agreement with the BUYER, or a dual agency agreement with al l  part ies.

In-House SELLER Agent Designate:   is a l icensee designated by the broker- owner/
manager (of the real estate brokerage) to be the exclusive agent for the SELLER for a 
specif ic transaction in which the brokerage has the property l isted and the BUYER is 
working directly through the same brokerage also.  This agent may not act on behalf of 
any other member of the transaction and works for the benefit  of the SELLER, but st i l l 
is obl igated to the BUYER as any SELLER’s agent would be.

In-House BUYER Agent Designate:   is a l icensee designated by the broker- owner/
manager (of the real estate brokerage) to be the exclusive agent for the BUYER for a 
specif ic transaction in which the brokerage has the property l isted and the BUYER is 
working directly through the same brokerage also.  This agent may not act on behalf of 
any other member of the transaction and works for the benefit  of the BUYER, but st i l l 
obl igated to the SELLER as any BUYER’s agent would be.

Subagent:   is an agent of the l icensee already acting as an agent for either the SELLER 
or BUYER.  A “SELLER agent” can offer “subagency” to an agent to act on his behalf 
to show the property and sol icit  offers from BUYER’s.  A “BUYER agent can offer 
“subagency” to an agent to act on his behalf to locate and secure certain property 
meeting the BUYER’s cr i ter ia. 

Dave Johnson of Hall and Hall is the exclusive agent of the Seller.
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