
CLIFTON BEND
DECATUR COUNTY, TENNESSEE

LISTING AGENT: BILL MCDAVID

 
901 S. HIGGINS AVE., STE. 103 

MISSOULA, MONTANA 59801

P: 406.542.3762  
M: 406.360.3141

MCDAVID@HALLANDHALL.COM

LISTING AGENT: ELLIOTT DAVENPORT, JR.

THE WINGS GROUP, LLC
1428 WILLIAM ST., SUITE C-2 

CHATTANOOGA, TENNESSEE 37408

M: 423.364.2092

ELLIOTT@WINGSGROUPLLC.COM

$4,750,000  |  1,232± ACRES



CLIFTON BEND
DECATUR COUNTY, TENNESSEE

LISTING AGENT: BILL MCDAVID

 
901 S. HIGGINS AVE., STE. 103 

MISSOULA, MONTANA 59801

P: 406.542.3762  
M: 406.360.3141

MCDAVID@HALLANDHALL.COM

LISTING AGENT: ELLIOTT DAVENPORT, JR.

THE WINGS GROUP, LLC
1428 WILLIAM ST., SUITE C-2 

CHATTANOOGA, TENNESSEE 37408

M: 423.364.2092

ELLIOTT@WINGSGROUPLLC.COM

$4,750,000  |  1,232± ACRES



Land… that’s where it all begins. Whether it is ranch land 
or family retreats, working cattle ranches, plantations, 
farms, estancias, timber or recreational ranches for sale, 
it all starts with the land.

Since 1946, Hall and Hall has specialized in serving 
the owners and prospective owners of quality rural real 
estate by providing mortgage loans, appraisals, land 
management, auction and brokerage services within a 
unique, integrated partnership structure.

Our business began by cultivating long-term relationships 
built upon personal service and expert counsel. We have 
continued to grow today by being client-focused and 
results-oriented—because while it all starts with the 
land, we know it ends with you.
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EXECUTIVE SUMMARY
 
Located on the bank of the Tennessee River in Decatur County, Clifton Bend is a richly diverse 
landscape consisting of 1,232± acres. With 415± acres of fertile farmland generating $52,000± 
of annual income, this property provides an attractive mix of recreational and income-producing 
lands. The water resources are astounding with a 100+ acre natural cypress lake and 2+ miles of 
Tennessee River frontage. The topography is equally as interesting with the impressive geological 
limestone bluff that provides huge views from the back porch of the lodge. Built in 2018, 
the lodge is 1,600± square feet constructed of locally sourced wood products. The northern 
half of Clifton Bend is rolling mixed hardwood forests with scattered food plots and hayfields 
throughout. With the abundance of edge, food, water, habitat, and privacy that allow wildlife to 
thrive, it’s no secret that Clifton Bend is a phenomenal recreational hunting property in all of 
the outdoor seasons. Clifton Bend is located only two hours from Nashville, TN and Huntsville, 
AL and it’s a short 10-minute drive to the small community of Clifton, TN.
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LOCATION
Clifton Bend is located in Decatur County, near Clifton, TN, a small town of just under 3,000 
people.  The property’s name comes from being tucked into a bend of the Tennessee River just 
across from Clifton. The property is located off Old Ferry Rd, which is a dead-end road that used 
to provide access to a river ferry that ceased operation in 1998.

Only five minutes from the property, there is Riverstone Marina, where you could keep a boat 
for enjoying water activities on the Tennessee River.

The property is conveniently located between a number of major metropolitan areas, making it 
an easy getaway for any of those cities’ residents.  You could enjoy a morning duck or deer hunt 
and be back in the office by lunch.  

2 hours 

2.25 hours  

2.50 hours 

1 hour  

25 minutes 

10 minutes 

Jackson, TN

Savannah, TN

Clifton, TN

Nashville, TN 

Huntsville, AL
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ACREAGE
• 1,232± acres

• 415± acres of income-producing farmland

• 100+ acre natural cypress lake

Balance largely in rolling mixed hardwoods with food plots and hayfields throughout.
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IMPROVEMENTS

MAIN HOUSE 
1,600± SQUARE FEET

Newly constructed in 2018, the lodge at 
Clifton Bend is the perfect complement to 
the outdoorsman and offers very comfortable 
accommodations.  Built using locally sourced 
lumber with much of the wood coming off 
of the farm itself, the lodge has poplar 
siding with a warm cedar interior. Simple in 
design, there is an open living area with a 
spacious kitchen plus three bedrooms and 
two bathrooms. One of the bedrooms is a 
bunk-style room with six single beds. There 
are two covered parking/patio areas on both 
ends of the lodge. There are great outdoor 
areas, porches and a fire pit that take 
advantage of the gorgeous views overlooking 
the cypress lake, farmland and Tennessee 
River. The lodge is on a septic tank and well 
water. Power is buried to the lodge along the 
half-mile paved driveway.



—  7  —
©  2020 HALL AND HALL   |    WWW.HALLANDHALL.COM   |    INFO@HALLANDHALL.COM

BARN 

The property has a red wooden barn used for storing farm and hunting equipment.
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Lying within the United States’ humid subtropical zone, the area offers a mild, 
pleasant climate and four distinct seasons.  Spring arrives in March with mild days 
and cool nights, and by late May, temperatures have warmed up considerably to herald 
warm summer days.  On average, July is the warmest month of the year, and the area 
has an average annual rainfall of 52 inches.  Fall is marked by mild to warm days 
and cooler nights.  Winter is usually mild, with the coldest days featuring lows near 
or slightly above freezing and highs in the low to mid-50s.  Snow occurs sporadically, 
with an average annual accumulation of just a few inches.
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WILDLIFE RESOURCES
Given the good location and varying types of high-quality habitat, Clifton Bend is a special 
place for an outdoorsman. It truly offers premium hunting and fishing recreation year-
round. This area of Tennessee is known to have impressive genes for whitetail, and when 
combined with the food sources, habitat, and privacy, Clifton Bend is a really unique 
property to hunt. You have all of these interesting pockets, edge, and neat vantage points 
that help create those fun experiences hunters look for while in the woods. Turkeys gobble 
on spring mornings from one end of the property to the other. Any seasoned turkey hunter 
that steps foot on Clifton Bend will recognize quickly this is the type of place that is 
littered with birds. Being on the Tennessee River, Clifton Bend is naturally in a waterfowl 
migration corridor and the 100+ acre cypress lake attracts ducks. There are a number 
of low-lying spots in the agriculture fields that could easily be managed as plant and 
flood impoundments as well. The infrastructure with food plots, roads and box blinds is 
excellent, and there are numerous places to plant dove fields. The fishing on cypress lake 
is distinctive. You can fish for hours and feel like you’re constantly peaking around a new 
and interesting corner. To sum it up, the hunting and fishing on Clifton Bend never gets 
old and it always feels fresh and intriguing.
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TAXES
The annual property taxes for Clifton Bend are approximately $4,800.
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THE FACTS

• 1,232± acres of a uniquely diverse landscape

• 2+ miles of Tennessee River frontage

• 415± acres of income producing farmland ($52,000±) with rich alluvial soils

• 100+ acre natural cypress lake teeming with critters, wildlife and fish

• Incredible views from the 1,600± square foot cabin recently built in 2018 and 
constructed of locally sourced wood products

• Buried power and paved driveway to the lodge

• Sensational hunting and fishing resources in all seasons of the year

• Transitions from rich flat farmland to gently rolling hardwood forests with food plots

• 2 hours from Nashville and Huntsville, 1 hour to Jackson, 2.5 hours to Memphis, and 
10 minutes to the small town of Clifton
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BROKER COMMENTS

Clifton Bend is a dynamic property. That may sound generic and vague, but let me 
explain. People always say they want fertile land with character and views. Those 
things usually contradict one another, but at Clifton Bend you have hundreds of 
acres of fertile alluvial soils along the Tennessee River and then it transitions into 
rolling hill topography that creates all of these interesting nooks and crannies 
of which parts have sweeping views. Land buyers also always want good water 
resources – either a lake or live water. Well, Clifton Bend has both and I’m not 
talking about a little farm pond and a creek. A 100+ acre natural lake is super 
uncommon and then add on over two miles of Tennessee River frontage that creates 
an impenetrable boundary and you have water resources that are unrivaled.  When 
you add great wildlife, a newly built cabin, and only a couple hours from cities like 
Nashville and Huntsville, it quickly jumps out as an incomparable piece of land.
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NOTICE:  Offering is subject to errors, omissions, prior sale, change or withdrawal without notice, 
and approval of purchase by owner. Information regarding land classifications, acreages, building 
measurements, carrying capacities, potential profits, etc., are intended only as general guidelines and 
have been provided by sources deemed reliable, but whose accuracy we cannot guarantee. Prospective 
buyers should verify all information to their satisfaction. Prospective buyers should also be aware that 
the photographs in this brochure may have been digitally enhanced.
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Click on map above for link to MapRight map of property.

PRICE

$4,750,000



ADDITIONAL SERVICES OFFERED BY HALL AND HALL
1. MANAGEMENT SERVICES – Hall and Hall’s Management Division has a very clear mission–to represent the owner and 

to ensure that his or her experience is a positive one. Services are customized to suit the owner’s needs. They often 

begin with the recruiting and hiring of a suitable ranch manager or caretaker and are followed by the development of 

a management or operating plan along with appropriate budgets. Ongoing services include bill paying, ranch oversight, 

and consulting services as needed. Even the most sophisticated and experienced ranch owners appreciate the value of a 

management firm representing them and providing advice on local area practices and costs. Wes Oja, Jerome Chvilicek,  

or Dan Bergstrom at (406) 656-7500 are available to describe and discuss these services in detail and welcome your call.

2. RESOURCE ENHANCEMENT SERVICES – Increasingly the value of a ranch is measured by the quality of each and 

every one of its resources. Coincidentally, the enhancement of a ranch’s resources also increases the pleasure that one 

derives from the ownership of a ranch. Our management services have included the assessment of everything from 

wildlife habitat to bird habitat to water resources and fisheries and the subsequent oversight of the process involved with 

the enhancement of these resources. Wes Oja, Jerome Chvilicek, or Dan Bergstrom at (406) 656-7500 are available to 

describe and discuss these services in detail and welcome your call.

3. AUCTIONS - Hall and Hall Auctions offer “Another Solution” to create liquidity for the owners of Investment-Quality Rural 

Real Estate.  Our auction team has experience in marketing farmland, ranchland, timberland and recreational properties 

throughout the nation.  Extreme attention to detail and complete transparency coupled with Hall and Hall’s “Rolodex” 

of more than 40,000 targeted owners and buyers of rural real estate help assure that there are multiple bidders at each 

auction. In addition, the unique Hall and Hall partnership model creates a teamwork approach that helps to assure that 

we realize true market value on auction day.  For more information on our auction services contact Scott Shuman at 

(800) 829-8747.

4. APPRAISALS - Staying abreast of ancillary market influences in ever-changing economic conditions requires a broad 

professional network to tap into. Finding an appraiser who not only understands the numbers but also the differences in 

value from one area to another is a critical part of making an informed decision. The appraisal team at Hall and Hall, 

formed entirely of Accredited Members of the American Society of Farm Managers and Rural Appraisers (ASFMRA), has 

that critical network of brokers and lending professionals. This professional network coupled with diverse experience 

across multiple regions and market segments allows our appraisal team to deliver a quality product in a reasonable 

timeframe.  Stacy Jackson at (903) 820-8499 is available to describe and discuss these services in detail and welcome 

your call.

5. SPECIALIZED LENDING - Since 1946 Hall and Hall has created a legacy by efficiently providing capital to landowners.  

In addition to traditional farm and ranch loans, we specialize in understanding the unique aspects of placing loans on 

ranches where value may be influenced by recreational features, location and improvements and repayment may come 

from outside sources. Our extensive experience and efficient processing allows us to quickly tell you whether we can 

provide the required financing.

Competitive Pricing  |  Flexible Terms  |  Efficient Processing 

Tina Hamm or Scott Moran • (406) 656-7500 

Adam Deakin • (970) 716-2120 

Monte Lyons • (806) 698-6882  

J.T. Holt • (806) 698-6884
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WORKING WITH A  REAL ESTATE PROFESSIONAL

Pursuant to the Tennessee Real Estate Broker License Act,  every Real Estate Licensee 
owes the fol lowing duties to every Buyer and Seller,  Tenant and Landlord (col lectively 
“Buyers” and “Sellers”):

To di l igently exercise reasonable ski l l  and care in providing services to al l  part ies to 
the transaction;

To disclose to each party to the transaction any Adverse Facts of which Licensee has 
actual notice or knowledge;

To maintain for each party in a transaction the confidential i ty of any information 
obtained by a Licensee prior to disclosure to al l  part ies of a written agency agreement 
entered into by the Licensee to represent either or both part ies in the transaction. This 
duty of confidential i ty extends to any information which the party would reasonably 
expect to be held in confidence, except for any information required by law to be 
disclosed.

To provide services to each party to the transaction with honesty and good faith;

To disclose to each party to the transaction t imely and accurate information regarding 
market condit ions that might affect such transaction only when such information is 
avai lable through public records and when such information is requested by a party;

To give t imely account for earnest money deposits and al l  other property received from 
any party to a transaction; and

A) To refrain from engaging in self-deal ing or acting on behalf of Licensee’s immediate 
family,  or on behalf of any other individual,  organization or business entity in which 
Licensee has a personal interest without prior disclosure of such personal interest and 
t i le t imely written consent of al l  part ies to the transaction; and

B) To refrain from recommending to any party to the transaction the use of services 
of another individual,  organization or business entity in which the Licensee has an 
interest or from whom the Licensee may receive a referral  fee or other compensation 
for the referral ,  other than referrals to other Licensees to provide real estate services, 
without t imely disclosure to the party who receives the referral ,  the Licensee’s interest 
in such referral  or the fact that a referral  fee may be received.

In addit ion to the above, the Licensee has the fol lowing duties to his/her Cl ient i f  the 
Licensee has become an Agent or Designated Agent in a transaction:

Obey al l  lawful instructions of the cl ient when such instructions are within the scope 
of the agency agreement between the Licensee and Licensee’s cl ient;  and

Be loyal to the interests of the cl ient.  Licensee must place t i le interests of t i le cl ient 
before al l  others in negotiat ion of a transaction and in other activit ies, except where 
such loyalty/duty would violate Licensee’s duties to a customer in the transaction.
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Unless the fol lowing duties are specif ical ly and individually waived in writ ing by a 
cl ient,  Licensee shal l  assist the cl ient by:

A) Scheduling al l  property showings on behalf of the cl ient;

B) Receiving al l  offers and counter offers and forwarding them promptly to the cl ient;

C) Answering any questions that the cl ient may have in negotiat ion of a successful 
purchase agreement within the scope of the Licensee’s expert ise; and

D) Advising the cl ient as to whatever forms, procedures and steps are needed after 
execution of the purchase agreement for a successful closing of the transaction.

Upon waiver of any of the above duties, a consumer must be advised in writ ing by such 
consumer’s agent that the consumer may not expect or seek assistance from any other 
l icensees in the transaction for the performance of the above.

AN EXPLANATION OF TERMS

Facil i tator /  Transaction Broker (not an agent for either party):

The l icensee is not working as an agent for either party in this consumer’s prospective 
transaction. A faci l i tator may advise either or both of the part ies to a transaction but 
cannot be considered a representative or advocate of either party.  “Transaction Broker” 
may be used synonymously with, or in l ieu of,  “faci l i tator” as used in any disclosures, 
forms or agreements. [By law, any l icensee or company who has not entered into a 
written agency agreement with either party in the transaction is considered a Faci l i tator 
or Transaction Broker unti l  such t ime as an agency agreement is establ ished.]

Agent or Subagent for the Seller:

The l icensee’s company is working as an agent for the property sel ler and owes primary 
loyalty to the sel ler.   Even if  the l icensee is working with a prospective buyer to locate 
property for sale, rent,  or lease, the l icensee and his/her company are legal ly bound 
to work in the best interests of any property owners whose property is shown to this 
prospective buyer.  An agency relat ionship of this type cannot, by law, be established 
without written consent.

Agent for the Buyer:

The l icensee’s company is working as an agent for the prospective buyer,  owes primary 
loyalty to the buyer,  and wil l  work as an advocate for the best interests of the buyer. 
An agency relat ionship of this type cannot, by law, be established without a written 
buyer agency agreement.
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Disclosed Dual Agent (for both part ies):

Refers to a situation in which the l icensee has agreements to provide services as an 
agent to more than one party in a specif ic transaction and in which the interests of 
such part ies are adverse.

Designated Agent  for  the Sel ler :

The individual  l icensee that  has  been assigned by his /her  Managing Broker  and is  working as 
an agent  for  the sel ler  or  property owner  in  this  consumer ’s  prospect ive t ransact ion,  to  the 
exclusion of  a l l  o ther  l icensees  in  his /her  company.  Even i f  someone else  in  the l icensee’s 
company represents  a  possible  buyer  for  this  sel ler ’s  property,  the Designated Agent  for  the 
Sel ler  wil l  cont inue to  work as  an advocate  for  the best  interests  of  the sel ler  or  property 
owner.  An agency relat ionship of  this  type cannot ,  by law,  be establ ished without  a  wri t ten 
agency agreement .

Designated Agent  for  the Buyer:

The individual  l icensee that  has  been assigned by his /her  Managing Broker  and is  working 
as  an agent  for  the buyer  in  this  consumer ’s  prospect ive t ransact ion,  to  the exclusion of 
a l l  o ther  l icensees  in  his /her  company.  Even i f  someone else  in  the l icensee’s  company 
represents  a  sel ler  in  whose property the buyer  is  interested,  the Designated Agent  for  the 
Buyer  wil l  cont inue to  work as  an advocate  for  the best  interests  of  the buyer.  An agency 
relat ionship of  this  type cannot ,  by law,  be establ ished without  a  wri t ten agency agreement .

Adverse Facts :

“Adverse  Facts”  means condi t ions  or  occurrences  general ly  recognized by competent 
l icensees  that  have a  negat ive impact  on the value of  the real  es ta te ,  s ignif icant ly  reduce the 
s t ructural  integri ty  of  improvements  to  real  property or  present  a  s ignif icant  heal th  r isk to 
occupants  of  the property.

CONFIDENTIALITY:

By law,  every l icensee is  obl igated to  protect  some information as  confident ia l .  This  includes 
any information revealed by a  consumer which may be helpful  to  the other  par ty  IF i t  was 
revealed by the consumer BEFORE the l icensee disclosed an agency relat ionship with 
that  other  par ty.  AFTER the l icensee discloses  that  he/she has  an agency relat ionship with 
another  par ty,  any such information which the consumer THEN reveals  must  be passed on by 
the l icensee to  that  other  par ty.

Elliott Davenport, Jr of The Wings Group and Bill McDavid of Hall and Hall are the 
exclusive agents of the Seller.
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