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EXECUTIVE SUMMARY

The Spring Creek Ranch, owned by the same family for nearly 80 years, is now being offered for 
sale. Comprised of 10,793± acres of deeded land with predominantly native tallgrasses in the 
heart of the widely known Kansas Flint Hills, this ranch is a combination cow/calf and stocker 
cattle operation that was designed to operate at a very efficient level. The ranch has excellent 
cattle handling facilities and in addition to beef production, the ranch also offers diverse 
recreational opportunities, some of which can appreciably affect the bottom line. Beautiful 
Spring Creek runs through the ranch for over seven miles, providing numerous areas of fertile 
cropland, hay meadows, and stands of hardwood trees in and around the rock-bottom creek with 
pools of fresh, clear water. There are over 47 ponds and lakes throughout the ranch, including 
the 70-acre Big Lake and the 14-acre Niles Lake, plus Cabin Lake where the native stone lodge 
sits on the water’s edge.
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Click on map above for link to MapRight map of property.

LOCATION
The ranch is located approximately 50 miles east of Wichita in Greenwood County.   
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LOCALE
The Kansas Flint Hills represent the bulk of 
the remaining acres of native tallgrass prairie 
in this country. Originally there were over 140 
million acres of this unique ecosystem, but 
only four percent of that remains, and it has 
been protected naturally by the predominantly 
rocky soil. This rich soil sits on thick layers of 
limestone, flint rock, and shale. The limestone 
rock produces naturally rich, native grasses 
that cattle easily gain weight on, making cattle 
ranching the main driver of the local economy.

The hills are dominated by numerous springs 
and creeks in the many draws and meadows, 
usually with good stands of hardwood trees, all 
of which provide an unmatched habitat for the 
numerous wildlife species, including whitetail 
deer, turkey, and upland game birds. The native 
prairie grasses are speckled with many varieties 
of wildflowers which add to the breathtaking 
beauty of the rolling Flint Hills.

Greenwood County lies only an hour east of 
Wichita, the largest city in Kansas. The county is 
predominantly an agricultural-based area with a 
small-town rural lifestyle feel to it. There are two 
main east/west state highways across the county 
along with one main north/south state highway. 
The Spring Creek Ranch headquarters is only 
three miles from a state highway.
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GENERAL DESCRIPTION
Spring Creek Ranch is divided into a total of more than 17 large pastures, plus numerous traps 
and hay meadows and over 350 acres of cropland. The exterior and interior fencing is generally 
in good condition. The headquarters is well laid out with five large metal buildings (used for 
equipment storage, mineral storage, and covered processing areas), large scales, and excellent 
pipe alleyways and pens. Just south of the headquarters is Cabin Lake with a beautiful stone 
cabin sitting on its north bank.

The stunning topographical relief 
across the ranch exemplifies some of 
nature’s most beautiful scenery. The 
waving tallgrasses and wildflowers 
covering the hills are accented by 
the hardwood tree stands along the 
creeks. The deep canyons populated 
with natural springs all flow to 
Spring Creek as it meanders through 
the entire ranch.  
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ACREAGE BREAKDOWN
• Native grass: 8,331± acres

• Crop land/improved grass (meadows): 
602± acres

• Wooded areas/creeks and ponds: 
1,860±  acres                     

• Total Acres*: 10,793± acres

*Currently operates with an additional four 
land leases that total 923 acres.







—  9  —
©  2019 HALL AND HALL   |    WWW.HALLANDHALL.COM   |    INFO@HALLANDHALL.COM

flint hills
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HEADQUARTERS

• Modern cattle processing barn (Wick building, 36’X70’, built in 2014)

• Shop (metal building, 40’X60’)

• Equipment shed (Morton building, 42’X60’)

• Storage shed (metal building, 36’X72’)

• Horse barn (metal building, 40’X60’)

• Pipe alleyways and pens

• Full scales

• One large hay shed (plus two additional hay sheds at other points on the ranch)

• Lean-to shed for horses (16’X30’)

IMPROVEMENTS
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CORPORATE/RESIDENTIAL HOUSING

• Cabin–built in the 70s, 2,566 square feet 
stone construction, three bedrooms, two baths

• Manager’s home–built in 2007, 1,920 square 
feet, three bedrooms, two baths, lower level 
includes Manager’s office and bath along with 
a second kitchen and dining/lounging area

• Employee home–remodeled in 2014, 1,459 
square feet, brick, three bedrooms, two baths
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CLIMATE
The average high temperature in January 
is 43 degrees and the average high 
temperature in July is 90 degrees. The 
average annual precipitation is 37 inches 
and includes 6” of snow. The ranch 
averages around 186 frost-free days yearly.

GENERAL OPERATIONS
For many years the ranch was operated with a commercial cow herd and stockers. Around 
2012 the ranch became the primary bull seedstock operation for all Matador Cattle Company 
operations. In recent years the cow herd was reduced to around 200 head and about 3,000 
head of customer summer stockers.
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WATER RESOURCES
Numerous spring-fed ponds that dot the ranch from one end to the other provide fresh water 
for the livestock. Buildings at the headquarters, both houses and the cabin are on rural water. 
Water used in the cattle pens is pumped from nearby Cabin Lake.
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RECREATIONAL CONSIDERATIONS
This ranch straddles Spring Creek for nearly seven miles, providing plentiful hunting and 
fishing opportunities with the numerous crop fields and hay meadows lined with big stands of 
hardwood trees. With the 70-acre Big Lake and the many rock-bottom sumps and water holes, 
this is truly a wildlife haven like no other. Nearly all of the deep draws coming off of the ranch’s 
surrounding rolling hills lead into this creek area. Without question, this is big trophy whitetail 
deer country, as well as being a haven for wild turkey, quail, prairie chickens, coyote, and 
numerous other native wildlife.

With over 47 creek-fed and spring-fed lakes and ponds, many of which are stocked with bass 
and crappie, there are many fishing opportunities on the Spring Creek Ranch. Saddle up and 
go horseback riding to your favorite picnic spot or take a UTV ride across the ranch to watch 
the numerous bird species that populate this area. Or take a lazy afternoon and paddle around 
on your eight-acre lake just steps from the beautiful cabin.  
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TAXES
Property taxes are estimated at 

$43,663.66 based upon past years.

MINERAL RIGHTS
Seller believes all mineral rights are 
intact and are included in the sale.

ELEVATION
Elevation on the ranch ranges from 1,170 feet along the creek bottoms all the way up to 1,600 
feet on the highest hills.



NOTICE:  Offering is subject to errors, omissions, prior sale, change or withdrawal without notice, 
and approval of purchase by owner. Information regarding land classifications, acreages, building 
measurements, carrying capacities, potential profits, etc., are intended only as general guidelines and 
have been provided by sources deemed reliable, but whose accuracy we cannot guarantee. Prospective 
buyers should verify all information to their satisfaction. Prospective buyers should also be aware that 
the photographs in this brochure may have been digitally enhanced.
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BROKER’S COMMENT
Spring Creek Ranch is truly a rare and unique opportunity to purchase an outstanding 
operating cattle ranch. Stewardship has always been a focus of the owner since purchasing 
the land in 1941. They have consistently run their cattle operations within the limits of 
one of nature’s most prolific ecosystems, never over-grazing the land and giving much 
attention to care and upkeep. While the Flint Hills of Kansas are naturally some of the 
most productive lands on this earth, it still requires knowledge and resources to maintain 
it in as good of condition as Spring Creek Ranch is today. This ranch is improved and 
in condition to run a thriving cattle business. At the same time, it is a beautiful setting 
with outstanding recreational components matched by few other places. Great hunting, 
great scenery, and over 47 lakes/ponds, including a 70-acre watershed lake.  

PRICE

$23,204,950



ADDITIONAL SERVICES OFFERED BY HALL AND HALL
1. MANAGEMENT SERVICES – Hall and Hall’s Management Division has a very clear mission–to represent the owner and 

to ensure that his or her experience is a positive one. Services are customized to suit the owner’s needs. They often 

begin with the recruiting and hiring of a suitable ranch manager or caretaker and are followed by the development of 

a management or operating plan along with appropriate budgets. Ongoing services include bill paying, ranch oversight, 

and consulting services as needed. Even the most sophisticated and experienced ranch owners appreciate the value of a 

management firm representing them and providing advice on local area practices and costs. Wes Oja, Jerome Chvilicek, 

Dan Bergstrom or Brant Marsh at (406) 656-7500 are available to describe and discuss these services in detail and 

welcome your call.

2. RESOURCE ENHANCEMENT SERVICES – Increasingly the value of a ranch is measured by the quality of each and every 

one of its resources. Coincidentally, the enhancement of a ranch’s resources also increases the pleasure that one derives 

from the ownership of a ranch. Our management services have included the assessment of everything from wildlife 

habitat to bird habitat to water resources and fisheries and the subsequent oversight of the process involved with the 

enhancement of these resources. Wes Oja, Jerome Chvilicek, Dan Bergstrom or Brant Marsh at (406) 656-7500 are 

available to describe and discuss these services in detail and welcome your call.

3. AUCTIONS - Hall and Hall Auctions offer “Another Solution” to create liquidity for the owners of Investment-Quality Rural 

Real Estate.  Our auction team has experience in marketing farmland, ranchland, timberland and recreational properties 

throughout the nation.  Extreme attention to detail and complete transparency coupled with Hall and Hall’s “Rolodex” 

of more than 40,000 targeted owners and buyers of rural real estate help assure that there are multiple bidders at each 

auction. In addition, the unique Hall and Hall partnership model creates a teamwork approach that helps to assure that 

we realize true market value on auction day.  For more information on our auction services contact Scott Shuman at 

(800) 829-8747.

4. APPRAISALS - Staying abreast of ancillary market influences in ever-changing economic conditions requires a broad 

professional network to tap into. Finding an appraiser who not only understands the numbers but also the differences in 

value from one area to another is a critical part of making an informed decision. The appraisal team at Hall and Hall, 

formed entirely of Accredited Members of the American Society of Farm Managers and Rural Appraisers (ASFMRA), has 

that critical network of brokers and lending professionals. This professional network coupled with diverse experience 

across multiple regions and market segments allows our appraisal team to deliver a quality product in a reasonable 

timeframe.  Scott Griswold at (406) 656-7500,  Ben Gardiner at (970) 520-4871 or  Stacy Jackson at (903) 820-8499 

are available to describe and discuss these services in detail and welcome your call.

5. SPECIALIZED LENDING - Since 1946 Hall and Hall has created a legacy by efficiently providing capital to landowners.  

In addition to traditional farm and ranch loans, we specialize in understanding the unique aspects of placing loans on 

ranches where value may be influenced by recreational features, location and improvements and repayment may come 

from outside sources. Our extensive experience and efficient processing allows us to quickly tell you whether we can 

provide the required financing.

Competitive Pricing  |  Flexible Terms  |  Efficient Processing 

Tina Hamm or Scott Moran • (406) 656-7500 

Judy Chirila • (303) 861-8282 

Adam Deakin • (970) 716-2120 

Monte Lyons • (806) 698-6882  

J.T. Holt • (806) 698-6884
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Land… that’s where it all begins. Whether it is ranch land 
or family retreats, working cattle ranches, plantations, 
farms, estancias, timber or recreational ranches for sale, 
it all starts with the land.

Since 1946, Hall and Hall has specialized in serving 
the owners and prospective owners of quality rural real 
estate by providing mortgage loans, appraisals, land 
management, auction and brokerage services within a 
unique, integrated partnership structure.

Our business began by cultivating long-term relationships 
built upon personal service and expert counsel. We have 
continued to grow today by being client-focused and 
results-oriented—because while it all starts with the 
land, we know it ends with you.

WITH OFFICES IN :

SALES   |    AUCTIONS   |    F INANCE   |    APPRAISALS   |    MANAGEMENTSALES   |    AUCTIONS   |    F INANCE   |    APPRAISALS   |    MANAGEMENT
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DENVER,  COLORADO

EATON,  COLORADO

STEAMBOAT SPRINGS,  COLORADO

STERLING,  COLORADO

SUN VALLEY,  IDAHO

HUTCHINSON,  KANSAS

 BUFFALO,  WYOMING 

BILL INGS,  MONTANA

BOZEMAN,  MONTANA

MISSOULA,  MONTANA

VALENTINE,  NEBRASKA

COLLEGE STATION,  TEXAS 

LAREDO,  TEXAS

LUBBOCK,  TEXAS

MASON,  TEXAS

MELISSA,  TEXAS

SOUTHEASTERN US
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BROKERAGE DISCLOSURE TO BUYER
Duties of Seller’s Agent, Buyer’s Agent, and Transaction Broker

The Kansas Brokerage Relationships in Real Estate Transactions Act (referred to as BRRETA II) 
became effective on October 1, 1997. The following summary describes a seller’s agent, a buyer’s 
agent, and a transaction broker.

STATEMENT OF REPRESENTATION: Do not assume that an agent is acting on your behalf, 
unless you have signed a contract with the agent’s firm to represent you. If you have not entered 
into a written agency agreement, you are considered to be a customer rather than a client. As a 
customer, you represent yourself. Any information that you, the customer, disclose to the agent 
representing another party will be disclosed to that other party. Even though licensees may be 
representing other parties, they are obligated to treat you honestly, give you accurate information, 
and disclose all known adverse material facts.

SELLER’S AGENT: The seller’s agent represents the seller only, so the buyer may be either unrepresented 
or represented by another agent. 

The seller’s agent is responsible for performing the following duties:

1. promoting the interests of the seller with the utmost good faith, loyalty, and fidelity

2. protecting the seller’s confidences, unless disclosure is required

3. presenting all offers in a timely manner

4. advising the seller to obtain expert advice

5. accounting for all money and property received

6. disclosing to the seller all adverse material facts about the buyer that the agent knows

7. disclosing to the buyer all adverse material facts actually known by the agent, including: 

8. environmental hazards affecting the property that are required to be disclosed 

9. the physical condition of the property 

10. any material defects in the property or in the title to the property 

11. any material limitation on the seller’s ability to complete the contract 

The seller’s agent has no duty to: 

1. conduct an independent inspection of the property for the benefit of the buyer 

2. independently verify the accuracy or completeness of any statement by the seller or any qualified third party

BUYER’S AGENT: The buyer’s agent represents the buyer only, so the seller may be either unrepresented or 
represented by another agent. 

The buyer’s agent is responsible for performing the following duties: 

1. promoting the interests of the buyer with the utmost good faith, loyalty, and fidelity 

2. protecting the buyer’s confidences, unless disclosure is required 
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3. presenting all offers in a timely manner 

4. advising the buyer to obtain expert advice 

5. accounting for all money and property received 

6. disclosing to the buyer all adverse material facts about the property that the agent knows 

7. disclosing to the seller all adverse material facts actually known by the agent, including all material facts 
concerning the buyer’s financial ability to perform the terms of the transaction 

The buyer’s agent has no duty to: 

1.  conduct an independent investigation of the buyer’s financial condition for the benefit of the seller 

2. independently verify the accuracy or completeness of statem ents made by the buyer or any qualified third 
party 

TRANSACTION AGENT: The transaction broker is not an agent for either party, so the transaction broker does 
not advocate the interests of either party. 

The transaction broker is responsible for performing the following duties: 

1. exercising reasonable skill and care 

2. presenting all offers in a timely manner 

3. advising the parties regarding the transaction 

4. suggesting that the parties obtain expert advice 

5. accounting for all money and property received 

6. keeping the parties fully informed 

7. assisting the parties in closing the transaction 

8. disclosing to the buyer all adverse material facts actually known by the transaction broker, including: 

9. environmental hazards affecting the property that are required to be disclosed 

10.  the physical condition of the property 

11. any material defects in the property or in the title to the property 

12. any material limitation on the seller’s ability to complete the contract 

13. disclosing to the seller all adverse material facts actually known by the transaction broker, including all 
material facts concerning the buyer’s financial ability to perform the terms of the transaction 

The transaction broker protects the confidences of both parties: 

1. If the transaction is the sale of one to four residential units or the sale of agricultural real estate, the 
 following information shall not be disclosed by a transaction broker without the consent of all parties: 

•  that a buyer is willing to pay more than the purchase price offered for the property 

• that a seller is willing to accept less than the asking price for the property 

• what the motivating factors are for any party buying or selling the property 

• that a seller or buyer will agree to financing terms other than those offered; or 

• any information or personal confidences about a party to the transaction which might place the other 
party at an advantage over the party unless the disclosure is required by law or failure to disclose such 
information would constitute fraudulent misrepresentation. 
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2. If the transaction is the sale or lease of commercial property or residential property of more than four 
units, the transaction broker shall not disclose any information or personal confidences about a party to the 
transaction which might place the other party at an advantage unless failure to disclose such information would 
constitute fraudulent misrepresentation. The transaction broker may disclose the following information unless 
prohibited by the parties: 

• that a buyer or tenant is willing to pay more than the purchase price or lease rate offered for the 
property 

• that a seller or landlord is willing to accept less than the asking price or lease rate for the property 

• what the motivating factors are for any party buying, selling or leasing the property; or 

• that a seller, buyer, landlord or tenant will agree to financing terms other than those offered. 

The transaction broker has no duty to: 

1. conduct an independent inspection of the property for the benefit of any party 

2. conduct an independent investigation of the buyer’s financial condition 

3. independently verify the accuracy or completeness of statements made by the seller, buyer, or any       
           qualified third party 

John Wildin of Hall and Hall is acting as a Seller’s Agent for Spring Creek Ranch.
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