
AMOS - CLARK RANCH
ASHLAND, KANSAS

LISTING AGENT: JOHN WILDIN

1 NORTH MAIN, SUITE 517 
HUTCHINSON, KANSAS 67501

P: 620.662.0411  
M: 620.474.0533

JWILDIN@HALLANDHALL.COM

$1,104,000  |  1,380± ACRES



AMOS - CLARK RANCH
ASHLAND, KANSAS

LISTING AGENT: JOHN WILDIN

1 NORTH MAIN, SUITE 517 
HUTCHINSON, KANSAS 67501

P: 620.662.0411  
M: 620.474.0533

JWILDIN@HALLANDHALL.COM

$1,104,000  |  1,380± ACRES



—  2  —
©  2020 HALL AND HALL   |    WWW.HALLANDHALL.COM   |    INFO@HALLANDHALL.COM

EXECUTIVE SUMMARY

The 1,380± acre Amos Clark Ranch is an excellent grass ranch west of Ashland, Kansas.  The ranch is all 
grass except for 217± acres of CRP ($29.23 per acre) that expires in 2022.  The land has been well cared 
for and it shows it.  There is very little sand sage or weeds anywhere on the property.  It is well-watered 
with four working windmills, two solar pumps, and an electric submersible pump.  All of the fences have 
been replaced due to the tragic range fire two years ago.  There are nearly two miles of frontage along 
State Highway 283.  The sellers have had an annual deer hunting lease on this land. 
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Click on map above for link to MapRight map of property.

LOCATION
This ranch is located about 40 miles due south of Dodge City, or 10 miles west of Ashland, then 
3.5 miles south on the east side of State Highway 283. 
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IMPROVEMENTS
There are no buildings or improvements on the land. Nearly all of the fences are new in the last 
two years and in excellent condition.
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ACREAGE BREAKDOWN

Acres used for Grazing: 1,163± acres

CRP Acres: 217± acres

Total Acres: 1,380± acres

CLIMATE
The average high temperature in January 
is 41 degrees and the average high 
temperature in July is 90 degrees.  
Average annual precipitation is 22 
inches and includes, on average, 12 
inches of snow.  The ranch averages 
around 185 frost-free days annually. 

ELEVATION
Elevation on the ranch varies slightly from 1,960 feet to 2,100 feet.
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TAXES
Annual property taxes are 
estimated at $2,068.00 
based upon past years.

BROKER’S COMMENT
This Amos Clark Ranch is the pure definition of what a good western Kansas grass ranch 
really is.  After the huge wildfire back in March of 2017, all of the fences were replaced.  
The water tanks, four on windmills and two on solar pumps, provide good sources for 
cattle.  The grass is in excellent condition and reflects the seller’s stewardship of the 
land, in lockstep with the tenant who has managed this ranch for the last 15 years.  
Utilizing a consistent spraying program and not overgrazing the grass is why this ranch 
shows so well.  The hunting lease brings in $1,500 annually.  The 217± acres enrolled 
in the CRP expires in the Fall of 2022 and pays $29.23 per acre.  This sale includes 
100% of the seller’s mineral rights along with a producing oil well. 

MINERAL RIGHTS
Seller believes all mineral rights are intact and they are 
included in the sale.  Currently there is one producing 
well on the south end of the ranch that will typically 
pay around $60 per month royalty to the seller.



NOTICE:  Offering is subject to errors, omissions, prior sale, change or withdrawal without notice, 
and approval of purchase by owner. Information regarding land classifications, acreages, building 
measurements, carrying capacities, potential profits, etc., are intended only as general guidelines and 
have been provided by sources deemed reliable, but whose accuracy we cannot guarantee. Prospective 
buyers should verify all information to their satisfaction. Prospective buyers should also be aware that 
the photographs in this brochure may have been digitally enhanced.
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PRICE

$1,104,000



ADDITIONAL SERVICES OFFERED BY HALL AND HALL
1. MANAGEMENT SERVICES – Hall and Hall’s Management Division has a very clear mission–to represent the owner and 

to ensure that his or her experience is a positive one. Services are customized to suit the owner’s needs. They often 

begin with the recruiting and hiring of a suitable ranch manager or caretaker and are followed by the development of 

a management or operating plan along with appropriate budgets. Ongoing services include bill paying, ranch oversight, 

and consulting services as needed. Even the most sophisticated and experienced ranch owners appreciate the value of a 

management firm representing them and providing advice on local area practices and costs. Wes Oja, Jerome Chvilicek,  

or Dan Bergstrom at (406) 656-7500 are available to describe and discuss these services in detail and welcome your call.

2. RESOURCE ENHANCEMENT SERVICES – Increasingly the value of a ranch is measured by the quality of each and 

every one of its resources. Coincidentally, the enhancement of a ranch’s resources also increases the pleasure that one 

derives from the ownership of a ranch. Our management services have included the assessment of everything from 

wildlife habitat to bird habitat to water resources and fisheries and the subsequent oversight of the process involved with 

the enhancement of these resources. Wes Oja, Jerome Chvilicek, or Dan Bergstrom at (406) 656-7500 are available to 

describe and discuss these services in detail and welcome your call.

3. AUCTIONS - Hall and Hall Auctions offer “Another Solution” to create liquidity for the owners of Investment-Quality Rural 

Real Estate.  Our auction team has experience in marketing farmland, ranchland, timberland and recreational properties 

throughout the nation.  Extreme attention to detail and complete transparency coupled with Hall and Hall’s “Rolodex” 

of more than 40,000 targeted owners and buyers of rural real estate help assure that there are multiple bidders at each 

auction. In addition, the unique Hall and Hall partnership model creates a teamwork approach that helps to assure that 

we realize true market value on auction day.  For more information on our auction services contact Scott Shuman at 

(800) 829-8747.

4. APPRAISALS - Staying abreast of ancillary market influences in ever-changing economic conditions requires a broad 

professional network to tap into. Finding an appraiser who not only understands the numbers but also the differences in 

value from one area to another is a critical part of making an informed decision. The appraisal team at Hall and Hall, 

formed entirely of Accredited Members of the American Society of Farm Managers and Rural Appraisers (ASFMRA), has 

that critical network of brokers and lending professionals. This professional network coupled with diverse experience 

across multiple regions and market segments allows our appraisal team to deliver a quality product in a reasonable 

timeframe.  Stacy Jackson at (903) 820-8499 is available to describe and discuss these services in detail and welcome 

your call.

5. SPECIALIZED LENDING - Since 1946 Hall and Hall has created a legacy by efficiently providing capital to landowners.  

In addition to traditional farm and ranch loans, we specialize in understanding the unique aspects of placing loans on 

ranches where value may be influenced by recreational features, location and improvements and repayment may come 

from outside sources. Our extensive experience and efficient processing allows us to quickly tell you whether we can 

provide the required financing.

Competitive Pricing  |  Flexible Terms  |  Efficient Processing 

Tina Hamm or Scott Moran • (406) 656-7500 

Adam Deakin • (970) 716-2120 

Monte Lyons • (806) 698-6882  

J.T. Holt • (806) 698-6884
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NAME of Hall and Hall is engaged as a Transaction Broker.

Real Estate Brokerage Relationships 
Kansas law requires real estate licensees to provide the following information about brokerage relationships to prospective sellers and buyers at 
the first practical opportunity. This brochure is provided for informational purposes and does not create an obligation to use the broker’s services.

Types of Brokerage Relationships: A real estate licensee may work with a buyer or seller as a seller’s agent, buyer’s agent 
or transaction broker. The disclosure of the brokerage relationship between all licensees involved and the seller and buyer 
must be included in any contract for sale and in any lot reservation agreement.

Seller’s Agent: The seller’s agent represents the seller only, so the buyer may be either unrepresented or represented by 
another agent.  In order to function as a seller’s agent, the broker must enter into a written agreement to represent the seller. 
Under a seller agency agreement, all licensees at the brokerage are seller’s agents unless a designated agent is named in the 
agreement.  If a designated agent is named, only the designated agent has the duties of a seller’s agent and the supervising 
broker of the designated agent functions as a transaction broker.  

Buyer’s Agent: The buyer’s agent represents the buyer only, so the seller may be either unrepresented or represented by 
another agent.  In order to function as a buyer’s agent, the broker must enter into a written agreement to represent the buyer. 
Under a buyer agency agreement, all licensees at the brokerage are buyer’s agents unless a designated agent is named in the 
agreement.  If a designated agent is named, only the designated agent has the duties of a buyer’s agent and the supervising 
broker of the designated agent functions as a transaction broker.  

A Transaction Broker is not an agent for either party and does not advocate the interests of either party.  A transaction 
brokerage agreement can be written or verbal.

Duties and Obligations: Agents and transaction brokers have duties and obligations under K.S.A. 58-30,106, 58-30,107, 
and 58-30,113, and amendments thereto. A summary of those duties are:

An Agent, either seller’s agent or buyer’s agent, is responsible for performing the following duties:
• promoting the interests of the client with the utmost good faith, loyalty, and fidelity
• protecting the clients confidences, unless disclosure is required
• presenting all offers in a timely manner
• advising the client to obtain expert advice
• accounting for all money and property received
• disclosing to the client all adverse material facts actually known by the agent
• disclosing to the other party all adverse material facts actually known by the agent

The transaction broker is responsible for performing the following duties:
• protecting the confidences of both parties
• exercising reasonable skill and care
• presenting all offers in a timely manner
• advising the parties regarding the transaction
• suggesting that the parties obtain expert advice
• accounting for all money and property received
• keeping the parties fully informed
• assisting the parties in closing the transaction
• disclosing to the parties all adverse material facts actually known by the transaction broker

Agents and Transaction Brokers have no duty to:
• conduct an independent inspection of the property for the benefit of any party
• conduct an independent investigation of the buyer’s financial condition
• independently verify the accuracy or completeness of statements made by the seller, buyer, or any qualified third

party.

General Information: Each real estate office has a supervising broker or branch broker who is responsible for the office 
and the affiliated licensees assigned to the office.  Below are the names of the licensee providing this brochure, the 
supervising/branch broker, and the real estate company.

__________________________________________ __________________________________________
Licensee Real estate company name approved by the commission

__________________________________________ __________________________________________
Supervising/branch broker Buyer/Seller Acknowledgement (not required)

Approved by the Kansas Real Estate Commission on October 10, 2017

John Wildin

Hall and Hall Partners, LLP
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