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Offered at $4,650,000

Executive Summary
Starr Mountain Ranch offers the future owner or investor a unique 
opportunity to enjoy one of the most beautiful and timeless 
properties in the region. Boasting the highest elevation in Smith 
county at 648’ above mean sea level, the ranch benefits from 
tremendous views along the tops of the multiple ridgelines in 
nearly every direction and is accentuated by nearly 275’ of 
elevation gain. The livestock improvements are exceptional, with 
new fencing around the entire boundary, and new cattle pens fed 
by nice traps and lane fences. The pastures vary from heavily 
wooded with cedar and oak, to mostly open and cleared, and 
multiple stock tanks are scattered across the property. If desired, 
there are several large lake sites that could be constructed by 
the buyer, as well as the potential of adding a newer and larger 
homesite near the existing home. Starr Mountain Ranch obeys the 
three rules of real estate: location, location, location. It is located 
near Winona immediately north of 1-20 with road frontage on 
three sides, and with easy access to Tyler via State HWY 271 (ten 
minutes), Longview via US HWY 271 or I-20 (fifteen minutes), 
Dallas via IH-20 (one hour and thirty minutes), or Houston via 
I-20 and US HWY 259 (three hours and forty-five minutes). The 
ranch is certainly a “path of progress” asset as Tyler’s growth 
continues to march outward. The ranch sits only six miles from the 
UT Health Center North Campus, which is nationally recognized 
and boasts a level IV trauma center. Starr Mountain Ranch allows 
the owner to enjoy ranching, hunting, and all of the recreation an 
east Texas ranch could offer, yet is also an investment that will 
yield dividends both experiential and tangible. With exceptional 
views, tons of wildlife, and great ranch amenities, Starr Mountain 
Ranch is an asset that will grow in value in the future. Seller 
financing available.

S ta r r  M o u n ta i n  R a n c h - S m i t h  C o u n t y,  t e x a s

Facts 
• 666.413 acres per SCAD
• Highest elevation in Smith County (Tyler, TX)
• Frontage on FM 757, CR 358, and access from Mountain 

View Road
• Winona ISD
• 100± mile drive from Dallas on 1-20 (exit 571A)  
• High fence potential
• Fenced and cross fenced with exceptional cattle handling 

facilities
• Stock tanks scattered throughout, with several potential 

large lake sites
• Small 2,400± square foot home built in 1955
• Cedar, several oak species, hickory, sumac, small amount 

of pine
• Sandy loam and iron ore based soils, with occasional red 

rock outcroppings
• Seller financing available

ContaCt tyler JaCobs 
Hall and Hall   

979-690-9933 (offiCe) 
936-537-1749 (Mobile) 

email: tjacobs@hallandhall.com
This information is subject to errors, omissions, prior sale, change, withdrawal and approval of purchase by owner.  All information from sources deemed reliable but it is not guaranteed by Hall and Hall.  A full 
disclosure of our agency relationships is included herein as well as in the property brochure available at www.hallandhall.com or by contacting the Listing Broker.
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Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov

IABS 1-0

Hall and Hall Partners, LLP 9001191 mlyons@hallandhall.com 806.438.0582
Licensed Broker / Broker Firm Name 
or Primary Assumed Business Name

License No. Email Phone

Monte W. Lyons 588508 mlyons@hallandhall.com 806.438.0582
Designated Broker of Firm License No. Email Phone

Lawrence Tyler Jacobs 462082 tjacobs@hallandhall.com 979.690.9933
Licensed Broker Associate License No. Email Phone

David E. Culver 287898 dculver@hallandhall.com 210.422.4676
Licensed Broker Associate License No. Email Phone

Jay H. Leyendecker 674401 jay@hallandhall.com 956.771.4255
Sales Agent / Associate’s Name License No. Email Phone

Taylor Yeates 668228 tyeates@hallandhall.com 817.308.1144
Sales Agent / Associate’s Name License No. Email Phone

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about 

brokerage services to prospective buyers, tenants, sellers and landlords.

11-2-2015

TYPES OF REAL ESTATE LICENSE HOLDERS:
• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
• Put the interests of the client above all others, including the broker’s own interests;
• Inform the client of any material information about the property or transaction received by the broker;
• Answer the client’s questions and present any offer to or counter-offer from the client; and
• Treat all parties to a real estate transaction honestly and fairly.

 A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner’s agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through 
a written representation agreement. A buyer’s agent must perform the broker’s minimum duties above and  must inform the buyer of 
any material information about the property or transaction known by the agent, including information disclosed to the agent by the 
seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:

• Must treat all parties to the transaction impartially and fairly;
• May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and   

buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
• Must not, unless specifically authorized in writing to do so by the party, disclose:

• that the owner will accept a price less than the written asking price;
• that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
• any confidential information or any other information that a party specifically instructs the broker in writing not to 

disclose, unless required to do so by law. 
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